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Gables, Fla., specializes in residential and hospitality developments. 

 
Interview conducted and condensed by VIVIAN MARINO 

 
 
 
 

Q. Tell me a little more about your business. 

A. We’re a national local developer. We have done developments in Miami, Washington, San Francisco, Las Vegas and New 
York. In each of those key markets we have an on-the-ground presence, and generally speaking, I go to those markets, live 
there and build a business. So we organically grow the business. 
 
One of the criteria is I have to like the place — I enjoy being there myself. I’m from Washington, and in 1996 I went to 
Miami on vacation, liked it, saw an opportunity, and in ’98 moved there and built a business there. 

 
Q. You recently bought a home in Manhattan. Is New York your focus now? 

A. New York is the greatest city in the world — it’s got lots and lots of energy. We have offices in New York, and I’m 
spending more of my time in New York. I live here and in Florida. My son goes to Columbia. 

 
Q. So New York is important to your current business strategy. 

A. Tremendously so. 

 
Q. How many projects are you working on? 

A. Right now we have four active in Manhattan, two active in Miami, one in Nevada and then we’re exploring some 
opportunities in a couple of other markets. 
 
So we have 346 Broadway, which is in TriBeCa on Leonard Street. That’s about 400,000 square feet. We have a $350 million 
restoration. We are also pursuing an opportunity in Harlem. We are negotiating on a project that will be in Queens and 
about 600,000 square feet of ground-up development, and we are pursuing a site downtown that would be ground up. 

 
Q. What’s the status of 346 Broadway? 

A. 346 Broadway is a repositioning — residential with potentially some hospitality. There will be condominiums — 
somewhere around 200 and less. No affordable housing, but we are providing 15,000 square feet of community space for 
visual arts and community arts, and that will be on the ground floor. 
 
It’s a landmark building designed by one of the most prominent architects of their time. It’s very Gothic. We’re doing the 
predevelopment work now — the design and so forth — and we’re down to four premiere New York-based architects. 

 
Q. What kind of prices per square foot are you looking to get for the condos? 

A. I would see us starting in the mid- to upper teens, then going up from there. So about $1,500 to $1,600 and for the 
premier units north of $3,000. 

 
Q. What else are you working on? 

A. There’s a series of properties that the city is going to be having a competition for and we’re going to bid on those as well. 
This is on the Lower East Side. We’re working with the local development authority in Jamaica, Queens, and that’s a 
competitive process. The public-private process is a good way for a company like ours to enter the market. We are currently 
working on assemblages in Harlem privately, for residential and commercial. 

 
Q. You’ve dealt with a lot of foreign buyers in South Florida. Are you hoping to tap into these connections when it comes 
time to sell in New York? 

A. Yes, to a degree. And we have experience in that. Miami’s market has been driven by international buyers. In the last two 
recessions Miami came back fast because of these international buyers. Miami has become more of a global market, and 
New York is a global market. 
 
Strategically, New York and Miami are very well connected. When you look at the last real estate cycle, much of the big 
boom in Miami took place because New York entrepreneurs and developers came to Miami to develop. And that’s a very 
complicated market to build. The New York City government is a business-friendly organization, and Miami is the inverse. 
They don’t want to see development, so they’re reluctantly partners, especially in Miami Beach. 

 
Q. You’ve been a major fund-raiser for President Obama. Who do you see yourself supporting for 2016? 

A. No one can underestimate Joe Biden. He’s been an amazing vice president, but Hillary Clinton would be a 
transformational president. It’s about time for a woman to be president. She’s super qualified. I think the country will be 
very well served to have her as president, and I would help her.  
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